their own initiative, to cooperate with them, it was mean and improper act on their part to sell out withot first conferring and consulting with you. But it's don the newcomers are in rightful control, it's no use ma] ing a fuss, and it seems to me that the best, and indee the only thing for you to do is to look pleasant and g< out. As a matter of fact, why should you care? Th* property is of very little interest to you."
He reiterated his view and his determination not 1 give in. I said, " Well, what are you going to do abot it? They have the right to turn you out without cer< mony if you do not give way gracefully." He answere< "I don't know yet. I'll just stand pat and not budgi and watch."
After a while the newcomers found out that while a the others concerned accepted the situation, Mr. Harr man would not quit without a fight; and, though the were clearly in a position to win, as far as their immed ate object was concerned, they hesitated to attack s determined an opponent. Things went on1 in this wa for several months, Mr. Harriman retaining an attituc of quiet but uncompromising defiance. . . . One mon ing he called me on the telephone to ask that I accon pany him to a conference at the enemy's headquarter I went, somewhat in the capacity of a second at a due He gave me no indication what the proceedings wei to be. The conference lasted three hours. Most of tit talking was done by the other side. Mr. Harriman di not threaten, or cajole, or make promises. He simp] brought to bear upon these men the stupendous force < his will and personality. When the conference broke U] not only was there no longer any question of his retirin; but the newcomers had agreed to turn over to him the votes and proxies arid let him run the property.
Evidently, Mr. Gates and his associates, whc